Objective: To determine the knowledge of Brazilian Orthopedic Surgeons on the costs of orthopedic surgical devices used in surgical implants. Methods: A questionnaire was applied to Brazilian Orthopedic Surgeons during the 46 th Brazilian Congress on Orthopedics and Traumatology. Results: Two hundred and one Orthopedic Surgeons completely filled out the questionnaire. The difference between the average prices estimated by the surgeons and the average prices provided by the supplier companies was 47.1%. No differences were found between the orthopedic specialists and other subspecialties on the prices indicated for specific orthopedic implants. However, differences were found among orthopedic surgeons who received visits from representatives of implant companies and those who did not receive those visits on prices indicated for shaver and radiofrequency device. Correlation was found between length of orthopedic experience and prices indicated for shaver and interference screw, and higher the experience time the lower the price indicated by Surgeons for these materials. Conclusion: The knowledge of Brazilian Orthopedic Surgeons on the costs of orthopedic implants is precarious. Reduction of cost of orthopedics materials depends on a more effective communication and interaction between doctors, hospitals and supplier companies with solid orientation programs and awareness for physicians about their importance in this scenario. Level of Evidence III, Cross-Sectional Study.
INTRODUCTION
Orthopaedics and Traumatology is the specialty of medicine responsible for the diagnosis and treatment of trauma to the skeletal muscles of the human body structures, as well as other disorders of the locomotor system. The word Orthopedics comes from the Greek, where "ortho" means straight, right and "pedics", child. The enormous importance of the specialty comes from the pain-relieving capacity, restoration of function and correction of patients' deformities through the various existing orthopedic treatments. In recent decades there have been significant advances in the area with the advent of increasingly less invasive techniques for patients. These changes are only possible due to the appearance, innovation and improvement of the surgical orthopedics materials sector. 1 However, these new technologies may be the most responsible for the abrupt and constant increasing costs in healthcare. For these expenses to be controlled and better managed it is important that administrators, nurses, health insuAll the authors declare that there is no potential conflict of interest referring to this article. rance plans and particularly physicians have complete science of the amounts involved in health procedures. 2 Previous studies, however, showed that orthopedic surgeons often do not have an exact idea of the values of orthopedics materials used in surgeries. [3] [4] [5] Several studies have been conducted in recent years assessing the prospects and trends of Brazilian orthopedic surgeons. But all these studies had as main theme orthopedic conditions and did not address health management and costs. [6] [7] [8] Therefore, the aim of this study is to determine the knowledge of Brazilian orthopedic surgeons on the cost of implants used in many orthopedic surgical procedures.
METHODS
This is a descriptive study using a questionnaire to a sample of orthopedic surgeons in Brazil. The questionnaire was prepared and approved by the authors so that it was very understanding and simple. It consisted of questions covering topics such as The questionnaire was applied to Brazilian orthopedic surgeons during the three days of the 46 th Brazilian Congress of Orthopedics and Traumatology. To resolve any questions while filling it, one of the authors of this paper was always present throughout the application period of the questionnaires. The prices of several orthopedics materials were requested for three different companies and an average price was obtained. From the data from the questionnaires, a demographic descriptive statistics of the variables involved to characterize the sample was conducted. In order to perform a correlation between the orthopedics subspecialty within orthopedics and the prices indicated for orthopedics materials and a correlation between receiving visits from representatives of suppliers companies and the price of the materials, we used the Mann-Whitney test. In the correlation analysis between prices of materials (R$) and experience time of orthopedists we used the Spearman correlation coefficient. Data were analyzed using SPSS for Windows version 16.0 and a significance level of 5% was adopted. 
RESULTS
In total, 201 orthopedic surgeons completely filled out the questionnaire and were part of the sample analyzed. Table 1 shows the geographic distribution of surgeons according to the region of origin. Regarding the surgeons' time of experience, we obtained an average of 7.4 ± 8.8 years (range 1-40 years). The results on the number of surgeries performed per year in the public and private sectors are shown in Table 2 . Table 1 . Distribution of surgeons by region of origin (n=201). Table 2 . Number of surgeries performed per year (n=201).
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Number of Tables 3 and 4. The mean difference between the average prices expected by the surgeons and the average prices provided by the companies was 47.1%. This was a positive difference, i.e., the average prices given by most physicians were higher than the average commercial prices for the following materials: shaver (71.8%), anchor (11.6%), radiofrequency (54.5%) and interference screw (25.1%). As for the other materials (total knee prosthesis, total hip prosthesis and locked intramedullary nail of the tibia), the difference was negative, respectively, 63.8%, 66.7% and 36.6%. No significant differences were found between orthopedic specialists and other subspecialties regarding prices indicated for specific orthopedics materials. (Table 5 ) Significant differences were found between the orthopedists who receive visits from companies representatives and those who did not regarding prices indicated for shaver (p = 0.028) and radio frequency (p = 0.033). The orthopedic surgeons who received visits indicated lower prices for the same materials. (Table 6 ) Significant correlation coefficients were found between the time of experience of orthopedic surgeons and prices indicated for the shaver (r = -0.30 p <0.001) and interference screw (r = -0.19 p = 0.007). The coefficients are negative, indicating that the higher experience time, the lower the price indicated for these materials. (Table 7 )
DISCUSSION
The main result of this study is the low awareness of orthopedic surgeons on the prices of materials used in surgical procedures. This is a worrying result, as 60% of health-related costs are controlled by the doctors' decisions, although they receive little information and training on actions and strategies to reduce these costs. 9 Streit et al. 4 in a study that applied questionnaires to orthopedic surgeons, showed that the error in the estimate of orthopedics materials prices was 69%, and most of these errors (67%) underestimated the prices of orthopedics materials. Another study on orthopedic implants costs showed that only 21% of doctors estimated correctly the values of the materials provided by empresas.5 In this study the difference between the prices estimated by doctors and the actual price provided by companies was 47%; there was both underestimation and overestimation of prices by the surgeons in, respectively, 3 and 4 types of orthopedics materials. Burns et al. 2 showed a close and long term relationship between surgeons and implant manufacturers. However, only a small part of the orthopedic surgeons received financial payments from supplier companies. 2, 10 In Brazil, in our surgeons' sample, more than half (51.5%) reported receiving visits from representatives of orthopedic implant companies. However, differences were only found between the orthopedists who received visits from representatives of companies and those who did not. Considering shaver and radiofrequency, the orthopedic surgeons visited by commercial representatives underestimated their prices. Okike et al. 5 showed that medical residents thought they had worse knowledge on the costs of orthopedic implants that more experienced doctors. This study found differences between the experience time of orthopedists and prices listed for some materials; the longer the surgeons' experience time, the lower the price indicated for some materials. However, no differences AUTHORS' CONTRIBUTIONS: Each author contributed individually and significantly to the development of this study. GGA (0000-0003-4371-5041)* and DCA (0000-0001-9163-7979)* were the main contributors in the drafting of the manuscript. RGS (0000-0003-0164-3596)*, AFB (0000-0001-9057-2712)* and GGF applied the questionnaires and tabulated the data. GGF (0000-0002-4189-574X)* evaluated the data of statistical analysis. MC (0000-0001-7671-8113)*, RGS and AFB carried out the literature search. MC and GGA conducted the manuscript review and contributed to the intellectual concept of the study. *ORCID (Open Research and Contributor ID). were found regarding the subspecialty referred by the orthopedic surgeons and the prices indicated for orthopedics materials specific for this particular subspecialty. Despite the increasing costs in health care, a study published by the American Society of Orthopaedic Surgeons showed that most surgeons did not consider themselves responsible for containing health costs. 11 We do know, however, that physicians have a key role in this economic process and in reducing health costs. A previous study showed that 85% of patients proved willing to pay additional amounts for best quality materials indicated by doctors even whether they were not covered by health insurance plans. 12 While cost containment is critical to the viability and maintenance of health systems, care should be taken to ensure that cost-effectiveness does not increase the number of complications and compromise the patient's outcomes. 11, 13 Closer cooperation between the various health stakeholders such as hospitals, doctors, health plans and orthopedic implant companies is required to achieve the goal of significantly reducing implant costs, maintaining the quality of services provided to patients.
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CONCLUSION
The knowledge of Brazilian orthopedic surgeons on the costs of orthopedic implants is feeble. Cost reduction of orthopedics materials depends on a more effective communication and interaction between doctors, hospitals and supplier companies with more solid orientation and awareness programs for physicians about their importance in this scenario. 
